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Buokpemnroroms 5 ocHOBHUX 102icMUYHUX QYHKYil:

1) Order processing. Po3milieHHsA Ta 06pobKa 3aMOBEHb

Order
2) Materials handling. BaHTa)kHO-p0O3BaHTa*yBa/IbHi Processing
pPObHOTH, NaKyBaHHA

3) Warehousing. 36epiraHHs

Inventory ’ o )
Control ‘Wamhousmg

4) Inventory control. YnpaBniHHA 3anacamu

5) Transportation. lNepeBe3eHHA

+) Big data. PoboTta 3 6azamu gaHmUX

OO0HaKo8I 3a HA38010 QYHKUII MOXyms eumazamu
Pi3HUX HABUYOK, 3HGHb Ma nioxo0i8 8 3as1exHocmi 8io
KaHani8, AKUMU NpOCyB8AEMbCA MamepianbHUl nomik
(saHmaxc, mosapu). Omipce, onepauii i 3a460aHHA 8
MEeax yHKUII MOXyms 8IOPI3HAMUCA XApPaKmepom
pobim.
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OCHOBHI mepMiHU n02iCMUKU

Jlo2icmu4vHul AGHY02 — ue NiHINHO BNOPAAKOBaHA MHOMMHA YHaCHMKIB JIOTICTUYHOrO NPOLLECyY, AKi 34iMCHIOTb
JIOTICTUYHI onepauii No A0BeAEeHHIO 30BHILLHbLOrO MaTepia/ZibHOro NOTOKY Big OAHIEN OMICTUYHOI CUMCTEMM A0 IHWOI 33 YMOBMU

BMpPObBHMYOro cnoxmeaHHaA (B2B) abo 40 KiHUeBoro cnoxmsada (B2C) 3a ymoBM 0COOUCTOrO HEBUPOOHNYOTO CMOMKMBAHHA.

JlozicmuyHuli (OucmpubyuiliHull) KaHan — ue
CTPYKTypPa BHYTPILUHbOPIPMOBMX OpraHi3aLinHnx
oAnHNUL i / abo TUX, WO He BiAHOCATHCA A0 Hel —
areHTiB, AwWnepis, ONTOBUX MIANPUEMCTB Ta
puTennepis, Yepes AKUX Npoaykuia (toBap abo
nocnyra) HaaxoAuTb A0 CrnoXMBaya (BM3HAYEHHS
AMEPUKAHCbKOI acoLiallii MAapKeTUHTY)

KaHan — ue Oinbll WKWPOKE MNOHATTA, HiXK
NaHutor. KaHan MOXyTb YTBOPHOBATM AeKiNbKa
NaHutorie, aaxxe poboTa 3i 30yTy NpoAyKLii MoxKe
NpoBOANTMCA 3  AEKiibKoMa  pOo3ApibHMMMK
MepexXamnm OJHOYaCcHO, Wo 6yae YyTBOPHOBATH
BIANOBIAHI IAHLLIOTU.

OTXe, KOMMU KepiBHMULTBO CTaBWUTb MUTAHHA
040 BM3HAYEHHA KaHaniB 30yTy, TO Lie O3HaYaE
BMHAWMAEHHA  BCIX MOXAMBMX  WAAXIB  36yTy
NPOAYKLUii 6e3 3a3Ha4YeHHA KOHKPETHUX YYaCHMUKIB
LbOro npouecy.
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CYKYMHICTb IQHLIOTIB PI3HUX KaHaNiB YTBOPIOE 3arasibHy CUCTEMY —
7102iICMUYHY Mepexcy.




Tunu KaHanise posnodifly (36ymy) (TakoX BiAOMI AK ANCTPUOYLINHI, MAaPKETUHTOBI KaHaNW) [14]

KaHanu po3noainy (36yTy npoAyKLii ) NoAinsaoTb Ha ABa HANPAMKKX: NPAMI | HENPAMI KaHaNun.

MpAamunit kKaHan abo KaHan HynboBoro piBHA (BUpobHMK - Cnoxkumeauy). Lle oaHa 3 HalcTapilimx dopm 36yTy (NpoaarKis) ToBapis. BoHa He
nepenbavae 3a1yvyeHHs 40 NpoLecy nocepeaHmKiB. BUPOBHMK MaEe NPAMMINA KOHTAKT 3i CNOXKMBAYEM B TOUKAX MPOAAXKiB. 3a3BMYaM TaKM KaHan
30yTy BUKOPUCTOBYHOTb BUPOOHMKM LIBUAKOMCYBHOI MPOAYKLLT, KOLITOBHWX TOBAPIB, @ TAKOXK Ti, YnA reorpadivyHa 30Ha 30yTy NiMiTOBaHa
(nekapHi TOWO).

Henpsami kaHanu (Mpoaaselp + MocepeaHUKMU - CnokuBad). MNepeabadae 3anyyeHHs 40 30yTy NpoAyKLii nocepeaHnKiB. Henpammii KaHan moxe
6yTV NpeacTaBAEHUM TPbOMA TUNAMM:

*KaHan nepuworo pisHA (BupobHuk — Putennep — Cnoxkusau): Po3apibHa mepeska (putennep) Kynye ToBapu y BUPOOHMKIB i Mpoaae ix KiHueBomy
CNOXMBaYeBiI.

*KaHan gpyroro pisHA (BupobHuKk — Po3noginbunin ueHTp (cknaa) — Putennep — Cnoxkueau): N'ypToBuii LeHTp (“onToBunin” nocepeaHmk)
3aKyNoBYE TOBApPW Y BUPODHMKA, NEpPEenaKkoBYE iX i NPOAAE pUTennepam, ki B CBOKO TRl

. . 53 *“ “l'.’u‘
yepry npoaatoTb IX KIHUEBUM CMOXNBAYAM. % ‘ff\ £ %

*Kanan Tpetboro pisHA (BupobHuk — MocepeaHuk — Po3noginbymin ueHTp — 7 &
CnoMueauy): Leit kaHan MicTUTb cepes, MOCepeAHMKIB areHTa (Tpeiaepa), AKWMI Aonomarae Wz
ANCTpmnbyTopy i puTennepy 3 peanisauieto ToBapiB. BUPOOHMKM 3aCTOCOBYIOTL LEeN KaHan 36yTy />~
npoAyKkuii B pasi Koan 6as3a KiHUEBMX CMOxMBa4viB € reorpadiyHo posnopoleHo (Tobto 4- -
CNOXMBaYi € B Pi3HUX KpaiHax) i NONUT Ha NPOAYKLiLO € 3HAYHO BUCOKUM. " £ 3
AK NpuKnNazg, opeHaa NAolW, Ha Cknagax AMasoH A4 Toro, Wob AOCTaBAATU BITYM3HAHI ToBapu B
weuawe y CLUA. i <




MpAMKIKA KaHaN PO3NOAI/Y ONUCYE CUTYaLito, KO BUPOBHUK NPoAaE ToBap 6e3nocepeHbo Cnoxmnsayesi 6e3 4onomoru
nocepeaHuKiB. MPAMMIA KaHaN PO3MOAiINY MOXKeE BKAOYATK OCOBUCTI NpoaarKi, NpoAaKi 3 BUKOPUCTAHHAM col.meaid abo
3aMOBJIEHHA MoLwTOoto [6].

MNpuknag,

depmepu, AKi NpoaatoTb NPOAYKLiO Ha MicLi abo Ha GepMEepPCbKMX PUHKAX, BUKOPUCTOBYIOTb NPAMMIA KaHan po3noainy. KomnaHis,
AKa BMPOOASE BNACHY NPOAYKLitO Ta Npoaac il besnocepeiHbo CNOKMBAYEBI Y BAACHMX PO3APIOHUX MarasnHax, BUKOPUCTOBYE
NPAMUIA KaHan ANCTprbyuii. BUPOBHNKM MOXKYTb BUKOPMUCTOBYBATM A4 LLbOro BAACHI MarasnHmn abo Beb-caliT KOMMNaHi, CTOPIHKM

cou.meaia, nnatpopmm Tuny eBay abo Etsy. - o o™
-~
Nepesaru S .
.
HanronosHiwe, Beb-npoaaki MatoTb HEBENNKI BUTPATM | HaAatoTh -3
TOBapy NOTEHLiMHOro rNobanbHOro OXonAeHHA. biabLicTb NPAMMNX :
KaHaniB po3noainy, Ak Npasuio, MatoTb BULLL HOPMM NPUBYTRY, HixK o
o

HenpAMi KaHaau po3noainy. besnocepeaHe PO3NOBCIOAKEHHA
Yyepes |[HTepHET 3pyYHO A1A KNIEHTIB | AOCTYMNHE Uinoa060Bo. .

Heponiku

Hanbinbll o4eBUAHMM HEAOMIKOM € Te, WO NPAMUIA KaHan

PO3MoAiNy He MOXKe KOHKYpyBaTK 3 reorpadiyHMm OXOonaeHHAM Ta !
obcsaramum NPoAarKiB B HEMPAMMUX KaHanaxX ONTOBMX Ta PO3APiOHMX
Toprosuis. [leAaki BBaXKatoTb We OAHMM MIHYCOM NPAMKMX NMPOAAXKIB
TenedoHOM, NOLITOI YK IHTEPHETOM T€, LLLO KAIEHTIB YaCTO NPOCATb

B3ATW Ha cebe TArap TPAHCMOPTHUX BUTPAT.




A retail channel (Ha3By 36epexKeHo AaA PO3YMiHHSA cnanay 4) onucye CUTyaLLito KoM TOBapM NpoaatoTb Yepes po3api
Hanbinbwi B YKpaiHi: Fozzy Group, ATB, Novus, Metro, Eko etc.

Mepesaru. MNpoaaxi ToBapiB Yepes po3apibHMN KaHaa PO3LMPHOE reorpadivyHi macltabum bisHecy.

.

3anexHo Bif, A0OroBopy, po3ApiOHI NpoaaBLyi 36epiratoTb 3anacK Bawoi NPOoAyKLii Ha CBOIX CKlagax, Po3noainbymx LueHTpax (PL).
AK BUPOOHMK, BM Bi3yETE OMH KOHTPAKT, 3@ AKMM Balla NPOAYKLLIA MOXKe NOTPANMUTL Ha MNOAMYKK A0 BCIX MarasnHiB Mepei pitennepa, a oTxe

BM 30inbLUyeTe Ha3y KiHLEBUX CMOXKMBAYIB.

Henoniku

060’A3K08a y4acme y Npo2pamax MapKkemuHey.

[lnama 3a “exi0”, nonky, po3mawysaHHAa mosapy. Marome
Ha38y “BoHyc 3a Bxia”. Pa3oBa naaTa 3a BBEAEHHA OAHIE
no3unuii B ogMH marasnH mepexi — 8ia 30 ao 2000 y. o.
[MPaKTUKYIOTb BCI MepeXKi, BApPTICTb 3a/1€XKNUTb BIA, KINbKOCTI
MarasmnHiB mepexi. Hanpuknag, ue moxe byt 20 y.0.3a 1
apTUKYA B OZIHIN TOProBesibHIN TouLi (Meperka Hanidye 600
MarasmHis), AKwWwo ue meramapkeT, To 100 y.0 , OCKiNbKK Ma€
3HAYHO MEHLLY KiNbKICTb MarasmHis

“boHyc 3a npucymHicms”. LLLopiyHMN BOHYC, NPONOHTALLIA BXKe
BBEAEHMX NO3ULLIN Ha HacTynHMM pik: Big 30 go 1500 y. o. 3a
KOXHY NO3MLiIH0 Ha OAMH MarasmH Mepexi.

“boHyc 3a opeHOy npukacosoi 30HU”. BuknaaeHHA TOBapy B
npukacosii 30Hi. Big 50 go 2500 y. 0. 33 KOXKHY NO3ULLiO0 Ha
KOXHIM noanu,.

“JloeicmuyHuti” 6oHyc. BoHyc Ha 06pobKy ToBapiB Yepes PLI
Mmepexi — 2—6% Bia cymun Npoaakis TOBapy.

[porHo3Hi* 3Ha4yeHHA npoaaKiB nigepis iHAycTpii putennyy 2019
podi (in billion U.S. dollars) [10]

Walmart**

Amazon.com***

Costco 144.35

Schwarz Group 130.37

124.32

Kroger

114.01

Walgreens Boots Alliance

Aldi**** 109.52

Home Depot 108.93

Carrefour 101.08

JD.com 94.38

Seven & | 93.07

* Ha To# yac ue bynm nporHo3Hi 3Ha4eHHA. BTim ans Hac BaXXIMBUM € CaM NEpPENiK



Bapmicme po3miwjeHHA mosapy Ha noauuAax po3opibHuUx mepexc

PeTpoboHyc
(rebate),

%
[AvckayHTep 2400-6000 120-160 60—-300 4

LliHa po3miweHHAa  OpeHAaa NpMKacoBOi 30HM B ogHOMY  PasoBui naatixk 3a oaHy SKU npu
oaHiei SKU, S Ha piK MarasuHi, S Ha piK BiKPUTTIi HOBOrO MarasmHy, S

Cynepmapket 5000-7000 180-200 1500-2000 5-6
[inepmapkeT /7000-15000 300-360 4000-5000 7-8

FinepmapkeT -- MarasuH (KpaMmHKULA) camoobciyroByBaHHA TOProBebHO MoLeto noHas 2500 M2 3 aCOPTUMEHTOM NMPOAOBO/IbYMX | HENPOA0BOBYNX TOBAPIB
noHag 15 000 acopTUMEHTHUX NO3MLiK. MiHIMapKeT - MarasuH (KpamHULA) camoobcyroByBaHHA TOProBeibHO naoLeto 40 200 M2 3 aCOPTUMEHTOM
NPOA0BO/IbYMX TOBAPIB HE MeHLe 500 aCOPTUMEHTHMUX NO3ULLIA. TOPTrOBMIA LIEHTP - TPpyna TOProBux 06'eKTIB, 30cepeayKeHmnx B OAHOMY MICLi | KEPOBaAHUX AK EAMNHE
Ljine, AKi 3a CBOIMKM TUNAMK, PO3MipaMM Ta MiCLLeM pO3TallyBaHHA QYHKLIOHAAbHO BiANOBIAAOTbL NOTPebamM TOProBeIbHOI 30HM, AKY BOHW 06CYroByHOTb.
YHiBEpMar - marasuH (KpamHuLA) TOProBesibHO naoLeto noHag 2500 M2 3 WWMPOKMM aCOPTUMEHTOM HEMPO40BOAbYMX TOBapPiB NoHaa 10000 acopTUMEHTHUX
no3nuin. YHiBepcam (cynepmapKeT) - mara3mH (KpamHuLsA) caMoobcyroByBaHHA TOprose ibHot naoueto Big 400 m2 40 2499 M2 3 aCOPTUMEHTOM MPOAO0BOJIbYMX |
HEenpPoA0BOIbYMX TOBAPIB MOHAA 5 TUC. aCOPTUMEHTHMUX NO3MULLIN.

*BusHaveHHs 3 [lepskaBHoro knacuoikatopa byaisens i cnopys, (AK BC).

TepmiH "peTpo - boHyc" BUKOPUCTOBYETLCA B OCHOBHOMY B CH/I, B TO B 4ac, AK y CBITOBIM NPaKTUL,i A1
noAibHMX NnaTexiB BUKOPMUCTOBYETLCA TEPMIH "pibeinToB. BOHYCHa Npemia Haaa€eTbCA: BUPOOHMKaMm 1A
nocTayanbHUKIB abo ancTpmb'toTopamm ana po3apibHMX PO3MOBCKOAKYBAYIB. TAKMM YMHOM,
ANCTPMO'IOTOPM MOXKYTb OYTMB NONOXKEHHI AK OTPMMYBAYIB, TaK i TMX, LLO HaAalTb PeTPO-60HYCK. AKLLO

peTpo-O0OHYC BMNNAYYETHCA AK BiACOTOK Big, 0bcAry peanisalii ToBapiB, TO B 40roBoOpi HEOOXiAHO 3raaaTy,
WO LjiHa Ha ToBap AUCTpMO'tOTOpY BKAOYAE peTpo-60HYC, AKMI NiaNArae BUNAaTi 3@ YMOBM AOCATHEHHA

Heto NeBHOro ob6cAry MOKyMnoK. [HWKMMK cnoBamm, Lie A0AATKOBMIA ToBap abo nocayra, AKY OTPUMAE KAIEHT
NpW YKNAAEeHHI AOTOBOPY, CNAATK PaxyHKIB, AKLWO HMM ByayTb BUKOHAHI BCi YMM B MeXKaX A0roBopy.

07123456 " 789012

Unique for each retailer Consistent across retailers

Alphanumeric Numeric only

SKU (Stock Keeping Unit) — oagnMHMLA BHYTPILLIHbOrO CKAaACbKOro 006Ky ToBapiB Varies in length Always 12 digits

AmepukaHcoKkull YHisepcansHul mosapHuli Koo UPC, Egponeliceka cucmema KooysaHHsa EAN




Private label products abo BnacHa mop2osa mapKka

To6TO TOBapH, WO ByN0 BUTOTOBAEHO OAHIED KOMMAHIED AaA NPOoAAXKY Mia
6peHaoOM iHWOT KomnaHii. ToBapu BTM A0CTYMHI B LUMPOKOMY Aiana30Hi
rasy3em - Big Xxap4oBoi 40 KOCMETUYHOI. BOHM YaCTO NO3ULLIOHYHOTHCA AK
AelleBLi afibTepHaTUBKM PerioHasbHUM, HalIOHANbHUM Y1 MIXKHAPOAHMM
bpeHaam, Xo4a OCTaHHIM YaCoOM CUTYLLALLIA 3MIHIOETbCS.

Major brands. In March 2018, to better co
Amazon and Target, Walmart introduced th
lines and revamped an existing clothing line.

clothing

|

|

|

|

|

|

:
George —men's casual and dress clothing, shoes, and i
accessories (previously also women's and children's) !
Terra & Sky — plus size women's clothing :
Time and Tru —women's clothing, shoes, and accessories |
\Wonder Nation — children's clothing, shoes, and accessories :
|

|

|

|

|

|

|

|

|

|

|

|

|

PRIVATE-LABEL SHARE, TOP BRANDS AND SMALL BRANDS BY COUNTRY

{2016 vs. 2014) ) ) :
Source: Nielsen Retail Measurement Services

Other brands

Athletic Works — men's, women's, and children's active wear
Brahma — men's and women's work boots

EV1 —women's casual clothing, accessories, and shoes
endorsed by American television personality Ellen
DeGeneres[2]

No Boundaries, often abbreviated as NOBO —women's and
men's clothing and accessories

. Secret Treasures —women's sleepwear and intimate wear

21% 29% oo, [29% 34%|36%

29% 38%

22% | 24% 4%

|32 [ 31% o

18% | 19%
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i

2014 2016 2014 2016 2014 2016 2014 2016 2014 2016 2014 206 2014 2016 2014 2016 2014 2016
SPAIN UK. GERMANY ~ AUSTRIA  BELGIUM  PORTUGAL NETHERLANDS FRANCE ITALY i And1 —men's athletic footwear and clothing

= PRIVATE-LABEL SHARE = OTHER BRANDS SHARE = TOP BRANDS SHARE

Hanpuknag, B marasmHax mepeski «Benvka Kuwena», «Benmapt», «BK SELECT» i «BK Ekcnpec» npejcrasieHa npoayKLis 16 BAaCHUX TOProBux |
MapPOK — BCbOro noHaa 1350 apTukynis. i
Halnbinbl WnpoKo npeacTaBaeHi ToBapyu bpeHais «Ne1y» i «XiT npoAyKT». He meHLWw nonyaapHMMM € BAACHI TOProBi MapKku KomnaHii: Day By :
Day, Winix, Max Effect, Kandi Kat, XiT Kids, Delisse, Sizzle, aki npeacrasneHi ak B food, Tak i non-food cermeHTax. i
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» MUl http://www.muji.eu/ Tocima, AnoHis. Pik 3aCHYyBaHHS 1980

> “Oiwka” mepexi: npoaaxi He bpeHaoBaHoOro ToBapy! BiacyTHicTb noro, 6peHay Ha BCix ToBapax!


http://www.muji.eu/

Wholesale channel nepenbayac 3asy4yeHHs AMCTPUDYTOPIB, TPENAEpPIB, LWO KyNyTb NPOAYKLIIO r'YPpTOBMMM MNapTisMmu
i nepenpoaatoTb iHWMM NocepeaHUKam.

Mepesarun VS Hegoniku

Tpenaep BKNaAAE BAACHI FPOLLI B TOBAp.
Kynye noro napTiasmm BennKux obcsaris 3a
MiHIManbHUMMK LiiHaMK. 30epirae, 3a
noTpeboto 34iMCcHI0E 0OPODbKY, Nepenpoaae
3 HaALLIHKOIO.

Tpenaep Ma€ WMPOKY Basy Ana Npoaaxy
TOBapiB NO BCbOMY CBITY.

MoTyKHoCTI NigNpUEMCTBA

bloea To@ 7] BB

TUC. TOHH/006Y TUC. TOHH/NOBY TUC. TOHH/DO6Y TUC. TOHH/0O6Y
BigBaHTAXeHHS Ha NPUMMaHHS i3 NpUNUMaHHA 3 NPUUMaHHSA 3
BOLHWM TPAHCMOPT 3aNi3HUYHOrO TPAHCNOPTY aBTOTPAHCMNOPTY BOLHOIO TPAHCNOPTY

doTo KomnaHii Nibulon

A - The Top 10 Online Wholesale Trade Directories: WholesaleUSA,
A : BAOQlink, Greatrep.com, Top Ten Wholesale, Top Wholesale Suppliers,
ToyDirectory.com,  Wholesale Directory, Wholesale Hub,
WholesaleGopher, Wholesalers4u.co.uk.



Multichannel - NPaKTUKa B3aEMOil KOMMaHii 3i cnoXmBayamm Yepes pi3Hi, ane He nos’s3aHi KaHaau (np enpami) i3

3aCTOCYBAHHAM MY/IbTMKAHANbHUX MAPKETUHIOBMX TEXHOAOTIM: push NOBIAOMAEHHA, TEKCTOBI CNOBILLEHHA Ha MObINbHI, € IERRNY

etc.
Advantages and disadvantages

Multichannel Omnichannel 2

MaKCUMI3ytOUM MapPKEeTUHIOBI 3yCUA

LISXOM NPOCYBaHHA NOBIAOMAEHHA Yepes ?‘f“’.tﬁ S

AKoMoOra binblle KaHaniB, KOMMaHii MatoTb
MOX/INBICTb 30MPaTK BIATYKN 3 PI3HUX
CErMEHTIB KMIEHTIB. 3aranbHy ePeKTUBHICTb
MOHa BM3HAUYMUTK 33 AOMNOMOro LbOro
3BOPOTHOrO 3B'A3KY, @ BAOCKOHA/IEHHA - 33
[,0MNOMOrot0 KpayACOPCUHIOBOI iHPOPMaLiii.

|
»)

PO3LWNPIOETLCA BOPOHKA NPOAarKiB.
KoHLEHTpY4YH 3YCANA Ha OAHOMY I-(aHvafI.I, k. JaEel Temed
3MEHLLYETbCS MOTEHLLia 1 OXOMNAEHHA HaMbiNnbLL Mobile

NepPCneKTUBHMX CNOXKMBAYIB.
All channels available to the consumer... VS All channels available to the consumer...

... but not themselves integrated. ... and are connected.

Konu KomnaHii 361patoTb BiAryKn Bif, KNIEHTIB, BOHN MOXYTb KpaLLle 3p03YMITU 3aNUTK KNIEHTIB, | MOKPALLMTM NPONO3ULLT NPOAYKTIB Ta MOCAVT.
[OTiM KOMNaHii MOXYTb 30iNbLUIMTM MAPKETUHIOBI 3YCUANA Ta BU3HAYMUTU, AKI KaHANM HAMKpPaLLEe NPaLooTb 414 NEBHUX CEFMEHTIB CNOXMBAYIB,
Ta po3pobUTK CTpaTerito, KA BiANOBIAAE NOTpebam L€ rpynn KNIEHTIB.

BMarae BMiHHA KOPEKTHO NpPaLoBaTK 3 BEAUKMM MAacMBOM iHGOPMaLLl.



JIOricTUMHMIW KaHan 3aneXuTb BiA, TUNY MapKETUHIoBOI cTpaTerii

Business to consumer (B2C), business to business (B2B), and business to
government (B2G) -- Le Tpu NOWMpPEH] TUMN MAaPKETUHIOBMX CTPATETIM.

B2C, or business-to-consumer marketing, mae micLe Koan KomnaHii NpoaatoTb
ToBapwu be3nocepegHbO KiHLEBOMY CMOXKMBAY€EBI B Pi3nYHUX Micusax 30yTy (“brick-
and-mortar” store) abo yepes calTh, CTOPiHKM KOoMNaHi B iHTepHeT (“click-and-

mortar”).

Mepwunit - ue TPpaAuLiNnHWUIA MarasuH, GisnyHe Mmicle AKe BiaBiAyoTb CNOXKMBAYiI.
Toprosi UEHTPU, NPOAYKTOBI Mara3mHu Ta PECTOpPaHK - BCe Lie npukaaam “brick-
and-mortar” store. 3a3Bunyan “brick-and-mortar” store NPONOHYE CNo*KMBa4Yam
MOM/IMBICTb MODAYUTU, TOPKHYTUCSA Ta / abo cnpobyBaTn NpoayKLito. Lle Takox
[03BOIAE KOMMAHIAM HagaBaTh ocobucte ob6cayroByBaHHA KAIEHTIB.
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[HLWIMM OCHOBHMM KaHa/IOM NMPOAAXKYy € e/IeKTPOHHA KoMepLis abo KomepLinHa
NifANbHICTb, WO 34iMCHIOETbCA Yepe3 IHTepHeT. IHoai Bisnommin Ak “click-and-mortar”,
LLen KaHa/ WBWAKO PO3LINPIOETLCA, OCKINbKM BCE Dinblie Atoaen BUKOPUCTOBYHOTb
[HTEpHEeT ANA NOKYNOK SIK TOBApIB, TaK i iHpopmalLiii. EnekTpoHHa KomepLiis
3MEHLIYE TPaHCAKLIiMHI BUTPATK, 30iNbLIYIOYN AOCTYN CROXMBAYIB A0 iIHPOpPMaLLii Ta
[03BONAKOYM IM 3HAXOAMTU HAaMDINbLL KOHKYPEHTOCAPOMOXKHY LIiIHY Ha TOBap Yu
nocAayry. IHo4a AN KOMMNaHiM po3pobaaT Ta NiATPUMYBATMU BEO-CANT NPOCTILLE |
Aeuleslue, HiXX NobyayBaTk Ta 3aMHATU Mara3uH.



B2B marketing onucye onepaujii  mi B
BisHecaMu, HanpuKnad, MiX BUPOBHUKOM Ta |
ONTOBMM MNpPOAaBLEM, abo MK ONTOBMM Ta
PO3APIGHMM NPOAABLAMM.

[

PilueHHA  WoOAO0  KyniBAi, AK  NpaBuno,
BMUMaratoTb Hinbll AeTaNbHOro MAaHyBaHHA Ta g,
Ginbl  cknagHoro,  odiuiHoro  npouecy
NPUNHATTA PilLEHHA NPO NPUABaAHHSA.
KomnaHii 3a3Buyain ana Bubopy TOBapiB W&l
BiABIAYIOTb BWUCTaBKM abo o03HaMommuTmca 3 .=
. . § -—fd
TOBapamMu, ymoBamu Ha Micui. OaHa .8
BuctaBka (Canton Fair). BigbyBaeTbcs Bgl
['yaH4xot0, Kntan. ?‘f |

According to the Center for Exhibition Industry Research, an estimated 13,000 trade shows take place in the United States
each year, representing 40% of all trade shows globally. You can see 100 popular trade shows in 10 popular industries on the
site http://nimloktradeshowmarketing.com/top-100-trade-shows-list or https://10times.com/top100
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CrpaTerii MapKeTUHry, KaHanu 36yTy Ta /IOriCTUKA. Oare 3 mocnigkeHb PWC npo maiiGyTHe

NOTICTUYHOI rany3i NOACHIOE HOBY Di3HeC-MoAenb CniBNpaLLi Ta KOHKYPEHLT MiXK Pi3HUMK nocepeaHMKamu. Y rany3si icHye
PAA pi3HUX Bi3HEeC-moaenen, xoda BOHM MOXKYTb 30iratmcsa, i OKpemi KOMNaHii MOXKYTb NPaLLKOBATK 33 KiZlbKOMa MOAENAMM.

Y ctatTi PWC po3rnagatoTb noctadaabHUKIB noricTudHMX nocayr (LSP), nepeBisHMKiB Ta Kyp'epcbki /ekcnpec/ nowTosi (CEP)
KomnaHii. [oWwToBIi onepaTopu TaKoX € BaXKAMBUMM FPaBLAMM B KOHTEKCTI norictmkm Ta CEP. [12]

He TinbKkn Gi3Hec-moaeni, ane n NpnOYTKOBICTb Ta HaLLiHKA 3HAYHO PI3HATbCA. Ha BiAMIiHY Bif, iHWMX ranysen, npubyTok y
NOTICTULL BiAHOCHO HU3bKKI. [TpOTEe B LibOMY CEKTOPI peHTabenbHicTb EBIT, AK npaBuao, kKoamBaeTbea Big -1% Ao 8%. Xoua
NepeBi3HUKN BUABNAIOTLCA OAM3BKMMKU A0 HYAbOBOro NPMOYTKY, iIHOAI HABITb Y MiHYCI, BeanKi komnaHii CEP B KiHLeBOMY
NiACYMKY € Hanbinbl BMrigHOK rPynoto, iHOAI AOCAratoYn ABO3HAYHOI HOPMK MPUDYTKY.

Segment Business Customer KAieHTW B ranysi NOFCTUKM BKAKOYAIOTD AK
Model cermeHTn B2B, Tak i B2C. OcHOBHa YacTuHa
. 3ara/sibHoro oxe 6 OB’A3aHa 3
LSP Freight forwarders, 3rd and 4th party  Manufacturers, B Oy OB ASan
o : . : TpaH3aKkuiamu B2B, npnyomy Hanbinbly
logistics service providers wholesalers, and retailers :
YaCTUHY AoxoAy rasaysi npunanae Ha LSP Ta
Carriers  Trucking, rail freight, sea freight and  LSPs nepesisHukis. CEP npeacTasnae meHwui,
B2B air freight companies asie WBKMALLEe 3pOCTatoYNM CETMEHT; |
npnbansHo TpeTnHy aoxoais CEP morkHa
CEP Courier / Express / Parcel companies  Retailers, manufacturers, BigHecTu Ha B2C.

and other companies

B2C CEP Courier / Express / Parcel companies  Private consumers




Logistics networks — Lle NOEAAHHA YYaCHMKIB BCiX KaHanis 30yTy i 3aKkynisAi.

HalKpalla KoH}irypaLis NoricTUYHOT Mepeki NMoOBUHHA
3abe3nevyBaT AOCTAaBKY TOBAPIB CMOXKMBAYaAM i3

HaMMeHLW MMM BUTPATaMM, 3340BOIbHAOUYM NOTPedM
BiANOBIAHOMO pPiBHA 0O6C/NYroByBaHHA. Y DinbWOCTI moaenemn
NPOEKTYBAHHA NIOTICTUYHOI MepeXKi MOMUT CNOXKMBaYa
eK30reHHMM | BU3HAYaETbCA AK OAHAKOBA KiNbKiCTb A4
KOXHOTO TOBapy. Take piIBHOMIpHE 3HAa4YEHHA MOMUTY He
BMKOPWUCTOBYE MOX/IMBOCTI TOTO, LWLO PI3HI KJIEHTU MatOTb
PI3HY YYTAMBICTb 40 Yacy BUKOHAHHA.

CbOroaHillHi BUKIUKK:

e [N106aNbHUIM NAHLIOT NOCTAaBOK i3 TPMBAMM YaCOM
BMKOHAHHA

* 3pOCTaHHA Ta 3MiHa O4iKyBaHb CMOXMBaAYIB

® 3pOCTaHHA NOTICTUYHUX BUTPAT

e BaxknmeicTb cTinKocTi ??!! 3apa3 mosa nae Npo rHyyKiTh!
e be3npeueaeHTHa MIHANUBICTb

nobanbHa KOHKYpPEHLLA

e KOpPOTLWMA KUTTEBUI LMK TOBAPY

e HoBi, HeAOpPOTi KaHaAM po3noAainy

e [1o6bpe 0bi3HaHi KNIEHTH

* |HTEPHET Ta CTPaTerii eNeKTPOHHOro bisHecy

-
HEL
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Tpu 207108Hi KUumu bi3Hec-102iCMUKu:

SENEY
36epiraHHA

[lepeBe3eHHA
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